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35 npoMnToOB [JIs1 OTAe A npoaax: discovery,
outreach, closing

['oToBbIe MpoMNITHI HA BCEX 3Tanax BOPOHKM Mpofax: prospecting, outreach, discovery, demo, Bo3paskeHusi,
closing, follow-up. [Ton B2B u SMB.

[Tponaku — opiHa U3 caMbIX SICHBIX obsacteit mpumeHenust Al. Discovery, outreach, follow-up, pabora ¢
BO3pak€HUSIMU, NOATOTOBKA MPEIJIOXKEHUIT — BCE 3TH 33/jJa4uy CTPYKTYPUPOBaHbl, U Al 3HAUMTENLHO yCKOPSET
paboTy npofaBia. ITOT raii — 35 roTOBBIX MPOMIITOB IO 5 pa3jiesam Mpofax.

Pa3nen 1. Prospecting u kBamn@pukanys (7 npoMnToB)

1. Upeansubiin npoduis Kauenta (ICP)

«Tb1 sales-ctparer. [IpogykT — <onmcanue>. 3arpyxy jfaHHble o 10 HalmMX Jy4ynmx KJaueHTax (pasmep
KOMITaHUM,, UHAYCTPUSI, UCTIOJIb30BaHue npoaykra, LTV). Beigemu: oomue npusnaku ICP, naTrepHs! pewenust o
NnokyInke, paktopsl ycnexa. Cpopmynupyit vaeanbHbli npodusb KiarenTta s outbound.»

2. IHouck umoB B LinkedIn / VK

«J171s1 akKayHTOB M3 crimMcKa <cnucok kommnanuit> Haiiu B LinkedIn / TenChat: nmena v no3uuuu Jtosiei,
KOTOpbIE MPUHUMAIOT pellieHre O MOKYIKe <NpOAyKT>. Ayauropus — <npoduib poin>. CTpyKTypa Crmcka:
UM / IO3ULUST / KOMIIAHMS / TOUKA KOHTaKTa.»

3. Account research nepep 3B0HKOM

«ITogroroBs account research no kommnanuu <Ha3zpanue>. Haiiiu: yeM 3aHMMaeTcs, pa3mep, HelaBHKE HOBOCTH (3
Mecs1a), UX OCHOBHbIE KOHKYPEHTbI, MOTEHLMAIbHbIE 00JIM 10 Halllel <POAyKTOBOW KaTeropun>. Popmat —
cTpyKTypupoBaHHbIi bullet-list Ha 1 cTpaHuiy .»

4. Kpamugukauus no BANT

«[Iporwén nepBbIil 3BOHOK ¢ <umsi/koMnanus>. Kpatkoe onucanue pasropopa: <onucanue>. OueHu
kBanupukaumio no BANT (Budget, Authority, Need, Timeline). IToctasb onenky 1-10 no kaxkgomy Kpureputo +
oOwasi pekomeHpauust: pursue / nurture / disqualify.»

S. CKOpHUHT JM10B

«3arpyxy 50 BXOSLMX JUJIOB C JAHHBIMU: UHIYCTPUSl, pa3Mep, TOJKHOCTh KOHTAKTA, pefnoaraeMast 60Jb.
Pacnipepenu no 4 yposusim: hot (HemenJieHHblit outreach), warm (uepes 2-3 insi), cool (B nurture), cold
(uckmounTh). OO0OCHYI Kaxjioe pelieHue.»

6. ITouck trigger events

«J1ns1 KoMnaHUKM <Ha3BaHME> HaW/IM trigger events 3a nocjaeaHue 3 Mecsila: CMeHa PyKOBOJCTBA, UHBECTULWH,
M&A, HOBbIE TPOYKThI, OOHOBJIEHUS CTPATErnH, PEryJsITOPHbIE U3MEHEHUs. [1J1 KaXKJ0ro — CB$I3b C HALLIUM
<NpOAYKTOM> U NMOTEHLUMaNIbHOe messaging Ass outreach.»
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7. KOHKYpPeHTHbBIN aHAJIU3 /ISl aKKayHTa
«Komnanust <Ha3BaHWE> y3Ke UCMOJIb3YeT <KOHKYPEHTHBIN MPOAyKT>. [10Ir0TOBb KOHKYPEHTHBIN aHAJIN3: UX

CUJIbHbIE CTOPOHBI, MX CJIa0ble CTOPOHbI, HALLIM MPEUMYILECTBA, NOTEHIMATbLHbIE BO3PAXKEHUS «3a4eM
nepekmoyatbes». Popmar — battle card.»

Pa3nen 2. Outreach (7 npoMnToB)

8. Cold email — kopoTkasi Bepcusi
«Tb1 sales-konupaiitep. ['oToBmo cold email Ha <no3uLKMsl B KOMIIAHUM <HA3BaHMUEe>>. KOHTEKCT KoMnaHum —

<paHHble>. ['naBHas 6o — <6ousib>. Haie pewienne — <petwenue>. CTpykTypa: 1 cTpoka nepcoHanuzanuu —
2 cTpoku nmpo 00 — 1 npefyiokeHue npo peleHre — H1u3Ko-o0s3aTesbublii CTA. O0béM — 10 80 c1oB.»

9. Cold email — nauHHas Bepcusi ¢ KEMCOM
«Bepcus cold email Ha 150 cnoB nyist mpoxsaguon ayauropun. CTpyKTypa: NEpCoOHAIM3AIMS — UHCANT MO UX

MHJTyCTPUU — KaK MbI IOMOTJIM TOX0Kel komnanuu (1 keiic ¢ uudpoii) — pasnuna B noaxopae — CTA Ha 15-
MUHYTHBII pa3roBop. TOH — 3KCNepTHbINA, 0€3 arpeccun.»

10. LinkedIn / TenChat — connection request
«Crenepupyii 5 connection request’oB st pa3ubix no3utuil (CMO, Head of Sales, CTO, COO, Founder).

Kaxppiii — 1o 200 cumBosioB. CTpyKTypa: MOBOA /J1s1 KOHTAKTa (001ias rpynmna, KOMMEHTAapuil Ha OCT, 001as
CBSI3b) + KOHKpETHAs LEHHOCTD + open-ended Bonpoc. BE3 npsimbix nmpopax.»

11. LinkedIn / TenChat — mocxe connection

«[Ipowno 3 gHs nocne connection. KontakT npuHsii, Ho He oTBeTu. Crenepupyii follow-up coobuienue: 2

npejIoXKeHus Mpo ooLMil uHTepec — | eHHoe 3aMevaHNe U3 HEJJaBHEro NMoCTa KOHTAKTa — HEHABS3UMBbIN
Bonpoc s quaniora. O6ueéM — 10 300 cUMBOJIOB.»

12. Phone call script (Xx010aHBIi 3BOHOK)

«["oTOBIO SCript XOJOIHOrO 3BOHKA Ha <MO3ULMS> B KOMIIAHUM <Ha3BaHKWe>. [I71MHa 3BOHKA — J10 2 MUHYT.

CrpykTtypa: opener (15 cek), value statement (30 cek), discovery Bompoc (15 cek), main question (30 cex), CTA
Ha gemo uiu follow-up (30 cek). 2ZKecTb-KeHchl /715 BO3MOXKHBIX BO3PasKEHUI.»

13. Cepus u3 5 follow-up
«["orosmo ceputo u3 5 follow-up email nocne nepsoro outreach. Day 1: yurara u3 crateu ux CEO + cBsi3b ¢ ux

o6usHecoM. Day 3: case study peneBanTHoi komnanuu. Day 7: ROI calculator + konkpeTHbie nudpbi. Day 14:
HOBasl UEHHOCTD uepe3 OecruiaTHbIN MaTtepuai. Day 21: ropioe npoljanue ¢ mpejiodkKeHUeM OCTaThCsl Ha CBS3M.»

14. Outreach nis warm leads

«Jlup 3apeructpupoBalics Ha Haill webinar u He oTBeTw nociie. ['otosio outreach: 1) kopotkoe thank-you 3a
perucTpauuio; 2) summary KJiroueBbIx insights ¢ webinar’a; 3) npenyioxxenue 15-MUHYTHOTO 3BOHKA PO
KOHKPETHY!O 33jjauy. TOH — JIpy>KestoOHbIi, 0e3 arpeccuu.»
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Pa3nen 3. Discovery u demo (7 npoMnToB)

15. 20 discovery-Bonpocos
«["oroBmo discovery-3BoHOK ¢ <no3uiusi/Komnanust>. Konrekct: <gannbie>. Crenepupyii 20 discovery-

BONPOCOB: 5 0 TEKYLLUEN CUTYyaluK, 5 0 00X U MOCJEACTBUSIX, 5 0 OKUIAEMbIX pe3yJibTarax, 5 o decision
process. OOBSICHU JIOTUKY KasK/I0r0.»

16. Spin-Bonpocsl (Situation, Problem, Implication, Need-payoff)

«ITo meropgonorun SPIN crenepupyii Bonpocsl ijist <npogykT> u . Pacnpepnenu: 5 Situation, 5 Problem, 5
Implication, 5 Need-payoff. Kax/plii — ¢ npuMepoM OTBETa U JIOTUKOM pa3BUTHS IUAJIOra.»

17. OTkpbITHE demo-3BOHKA
«['otoBmo oTkpbITHE demo-3BoHKa Ha 5 MuHyT. CTpykTypa: agenda (1 MmuH) — recap nmpouuibix pasroBopos (1

MUH) — 3 KJItOUeBbIX Borpoca nepef aemo (1 MuH) — trans B ieMo (2 muH). TOH — yBepeHHbIi,
JIOBEPUTEIIbHBIN .»

18. Customized demo-gJioy
«J1n1s1 KIIMeHTa <faHHble> € 60JIbI0 <60JIb> rOTOBIMO customized demo Haiero <npogykT>. Bbigenau: 3 cambix

peneBaHTHbIX feature, B KakoM Mopsiike NOKa3aTh, KAKUE Use-cases MPUBOIUTD, Kakue visual demos
MOArOTOBUTH, KAKME BOMPOCHI 3a7]aTh B TIPOLIECCE.»

19. Discovery Bonpocsl middle-funnel
«KnuenT npowén demo, Ho konednercs. [loaroross 10 Bonpocos aist middle-funnel pasrosopa o: confirmed

pain, validated need, identified champion, scheduled next steps, defined success criteria. [1o 2 Bonpoca Ha
Ka>KMIbIi1 aCIEeKT.»

20. IToaroroBka K decision call

«¥Y Hac ¢uHanbHas BcTpeya ¢ decision committee KiueHTa <gaHHble>. ['oToito: agenda Ha 60 MuH, executive
summary CTOMMOCTH Y IIEHHOCTH, OTBEThI Ha MOTEHIMAJILHbIC BO3PAsKEeHUs, TIJIaH next steps Ha ciemyronme 30
OHEN .»

21. Post-meeting summary
«ITocne discovery-3BOHKA ¢ <KJIMEHT> OTOBJIIO summary jjisi KoMaHjbl 1 [yist KiarenTa. CTpykTypa st

BHYTPEHHEN: UTO Y3HaJM, KTO UTPAeT KaKylo poJjib, pUCKU, next steps. Bepcust aist kKimeHTa: recap KIItOYeBbIX
MYHKTOB, COTJIACOBAHHbIE JIEMICTBUSI, OJIarOflapHOCTb.»

Pa3nen 4. Pa6ora ¢ Bo3paxkenusivu (7 mpoMIToB)

22. 10 TMIIOBBIX BO3paKeHUH

«J1ns Hawero <npogykT> creHepupyil 10 TUIOBbIX BO3paKeHUil KIIMEHTOB. 17151 Kaxkioro: 3 npeio>KeHust
oTtBeTa, Kotopblii HE onpasnbiBaeTcs, a nepeBonuT pa3roBop B INIIOChL. TOH — yBEPEHHbI, HE arpeCCUBHbIN.»
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23. Bo3paxeHue «CIMIIKOM I0OPOro»

«KnmeHnT ckazan «y Bac joporo». [TIofrotosb 5 pa3HbIX OTBETOB MOJ] pa3Hble KOHTeKCThI: 1) clear value (ROI
calc); 2) cpaBHeHue ¢ anbTepHaTMBaMy; 3) pa3ouBka 1o ¢puyam; 4) demo OONbIIMX KOMIIAHUIA C TIOXO0XKUM
OIOJI>KETOM; 5) BOIPOC «YTO JIJIsl BaC ObLIO ObI OMPaBJaHO» .»

24. Bo3paxxeHue «HeT BpeMeH! HA BHePpeHue»

«KnueHT: «HeT BpemeHU Ha BHefipeHue» . [lonrotoBs 5 oTBeTOB: 1) Mokaszath BpeMsi-Ha-pe3yJIbTaT Ha

KOHKPETHOM Keiice; 2) MUHUMallbHOE BHepeHue i nepBoro value; 3) onboarding u nogjepxxka ¢ Haluei
croponbl; 4) ROI Ha yac BpemeHnu; 5) what-if uena 6e3necTust.»

25. Bo3paxeHune «HYXKHO NMOAYMaTh»

«KnueHT: «gaBaiite nogymaem» . [1oqroToBs 5 0TBETOB: 1) yTOUHUTh, YTO UMEHHO HY>KHO 00 yMaTh; 2)
NPeVIOKUThL MaTepualbl i1t KOMaH/bl KiareHTa; 3) follow-up yepes 7 gHel ¢ JONOJHUTELHON LIEHHOCTBIO; 4)
trial-nepuop; 5) executive summary fijisi Ipe3eHTalu pyKOBOJICTBY .»

26. KoHKypeHTHOe BO3pakeHue

«KJmeHT ckazan «Mbl y3Ke UCTIOb3yeM <KOHKYPeHT>». [loiroroBb mogxof: 1) yTOYHUTh, YTO UM HPABUTCS / HE

HPaBUTCS; 2) NOJICBETUTD KIIIOUEBYIO paszHully; 3) npeanioxuTs parallel POC; 4) keiic koMnanuu, KoTopas
MUTPUpPOBaJIa C <KOHKYpeHT> Ha Hac; 5) ROl cpaBHeHue .»

27. Bo3paxeHue «y HAC CJIOXKHBIA MPOLECC 3aKyMOK»
«KnmeHT: «y Hac cioxHo ¢ procurement». [Togroross: 1) pa3o0paTh KOHKpPETHbIE 1Iard UX Npolecca; 2)

npenyioKuTh enterprise-friendly ycnosus; 3) referral oT y>ke offoOpeHHBIX OCTABIIMKOB; 4) materials st
procurement (legal, SLAs, security); 5) timeline nog ux npouecc.»

28. 3aBepmenue pasrosopa oe3 NO
«KMeHT sSIBHO He rOTOB NOKyNaTh, HO U He TOBOpUT NO. [ToaroToBs 5 BapuaHTOB 3aBEpUICHNS pa3roBopa Tak,

yTOOBI OCTaThCs B MX opoute: 1) follow-up uyepe3 KBapTasn ¢ HOBOI LEHHOCTHIO; 2) MPeyIoKeHUe OCTaThCs B
email-nucre; 3) referral Ha komer; 4) community-Bxof; 5) KOHTeHTHbIi feed.»

Pa3nen 5. Closing u follow-up (7 npomMnToB)

29. Kommepueckoe npeajioxeHne
«["'oroBmo KII nnst <knmmenT>. Pain — <6onb>. Pelnenne — <pewenune>. CtpykTypa: executive summary (1

CTp), MOHUMAHMIO MPoOJIeMbI KaneHTa (1 cTp), Hai noaxof (2 cTp), scope of work, timeline, uena, ROI, next
steps. TOH — 3KCNepTHBIN, KOHKPETHBIN .»

30. ROI calculator nmoa KjineHTa

«J171s1 KJIMeHTa <JaHHbIE> C MOTEHLMAJIOM 3KOHOMUHU <noka3zaTtesn> noarorosb ROI calculator. Ctpykrypa:
TeKYLMe 3aTpaThbl Ha MPoOJeMy, MPOrHO3 IKOHOMUHU C HalllUM pelleHueM, breakeven point, NPV 3a 3 ropa,
sensitivity analysis Ha K/IIOUEBbIX IEPEMEHHbIX .»
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31. duHaabHBIA proposal

«[Tocne 3 BcTpeu ¢ <KJMEHT> roToBMO (PUHALHBINA proposal Ha 5 ctpanui. CtpykTrypa: understanding of needs
— recommended solution — implementation plan — pricing & commercial terms — success criteria & support
— conclusion ¢ CTA. Ton — confident, partnership-oriented.»

32. ®unanbHbii nudge Ha closing

«KnueHT ckaszan «j1aBaiite 00CyiUM B IOHEAEIbHUK» 1 nponai. ['oroBmto nudge Ha 3 cTpoku B yeTsepr: 1)
KOPOTKO€ HallOMUMHaHKE O context; 2) MaJeHbKUI JJOMOJHUTENLHbIN Value (peneBaHTHBIN Keic); 3) TuOKMil next
step.»

33. Closing celebration message

«KonTtpakT nognucan. 'oTosito post-signing message: 711 KiaueHTa (welcome message ¢ next steps), Ayis Hawen
KOMaH/bl (BHyTPEHHMI announcement ¢ KOHTEKCTOM CIEJIKM), /17151 TOANMCYMKOB (MyOJauyHbIi case-study aHOHC C
pa3pelieHnsl KIIUEHTA) .»

34. Onboarding kickoff

«['oroBmo agenda anist onboarding kickoff meeTunra ¢ <kmment>. [lmnna — 60 mun. CtpykTypa: introductions
team (10 muH), recap cornaimenuii (10 mun), success criteria (15 muH), implementation timeline (15 mun), Q&A u
next steps (10 MunH) .»

35. Upsell nocsie nepsoro roga
«KnueHTt <panHbie> ¢ Hamu 12 mecsues. Tekyiuee ncnonb3oBanne — <paHHble>. [logroross cTpykTypy upsell-

pa3roBopa: UX yCHeXH 3a rojl, HOBble BO3MOXKHOCTY HAa paCLIMPEHUE, PEJIEBAaHTHBIE MOAYJIM NpoayKTa, ROI
o0ocHOBaHue, soft pitch Ha paciupeHre KOHTpakTa.»

IIponaxu B SUIN.AI

Al-accuctentst SUIN.AI nnst otena npopaxk: discovery, outreach, follow-up, 6opn6a ¢
BO3paxkeHusiMi. HauaTe GecriaTHo —

SUIN.AI - my.suin.ai/auth/register
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